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| SEE A TSUNAMI OF REO HEADING in the direction of the United
States. Unlike a real force of nature, the tsunami that | fore-
see wilt likely hit the heartland before it hits our coasts. But
regardless ofitsinitial landfall, it will run over the entire nation
and the casualties will be spelled out in red ink: lost homes,
suffering communities and, well, opportunities for some

of us. Investors who stay liquid will be
in the position to pick up some real val-
ues adjusted by the “correctment.” and
REO brokers worth their salt should be
able to focus on REQ as their exclusive
niche, providing the dedicated service
that our clients expect. That said, fore-
closure attorneyvs should be looking for
the “third” home away from home.

SEECIAL SEPORT HUARICANE KATRINA

Those of us (and T am now one
of "us™) who toil "in the field” repre-
senting corporate sellers of distressed
assets might experience our haleyon
davs. And knowing that the tsunami
is not caused by us should give us all
some comfort. Why a tsunami? ‘lToo
much low-interest credit chasing too
few qualified borrowers.

Time was not so long ago when
some people actually got rejected for
a home loan. Can it be so when there
are loan programs that offer the inves-
tor 95 to 100 percent LTV on stated
income and asscts with eredit scores
down to 560? Believe me Tam not tak-
ing a “holier than thou™ position with
respect to the nouvelle ereative finane-
ing. T have a small mortgage brokerage
company (Mercury Mortgage) and that
company will provide financing under
these same loan programs to any par-
ties that are well-advised and seeming-
Iy prepared. Whose job is it to protect
borrowers from themselves?

This is not a tsunami caused by
lenders. Lenders provide one of the
most valuable services in our economy,
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Investors who stay
liquid will be in the
position to pick up
some real values THE MERCURY ALLIANCE
adjusted by the
“correctment,” and
REO brokers worth
their salt should be
able to focus on REO
as their exclusive
niche, providing

the dedicated “The Mercury Alliance...bringing 35 years
service that our of client focus to every asset...every day!”
C”ents expect “Let me demonstrate the experience of 100,000 plus REO

sales to actuweve your disposition objectives...”

fostering home ownership and pro-
viding equal access to the American
Dream. No, this building tsunami Piease contac: ‘us SR K o Coarwen site at www themercuryamance. com
is based on the unprecedented and S T
likely unrealistic interest rate envi-
ronment we have enjoyed for the [
past four years. And the attitude,
which many of us share, is best
epitomized in a California adver-
tisement that boldly states, “Buy the
home you want ... not the home you
can afford!”

No one is to blame ... and every-
one is to blame. Ours is a society
with the lowest savings rate in the
world, the highest home owner-
ship percentages, unprecedented
deficits, a skyrocketing war debt
and an automotive industry near its
nadir. Moreover, its housing market
is a force unto itself, and it’s also

a seemingly safe refuge from the d

vagaries of the stock market, where r e 0 e n v e r .com

even a savant and Ph.D. economist

feel safer at a roulette table.
Perhaps the secret wish for a

retirement windfall colors my eco-
nomic prognostication. After all, I

am not an economist and, in point “mm& um
of fact, have a difficult time balanc-
ing my checkbook. Perhaps! @ Mmting D@nuer H@m SM]%

(= EIEIEY v222) Tom Di' Mercurio is the
broker/owner of The Mercury Alliance LLC
and can be reached at tom.dimercurio@
themercuryalliance.com.
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